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Abstract

The study introduces new approaches that integrate public relations concepts to identify adopters of Al
technologies. It seeks to discover novel methods for identifying target groups likely to adopt Al technologies,
even in contexts where these technologies are not yet familiar. The study achieves this by employing latent
profile analysis, regression, and structural equation modeling using data from a South Korean online panel
survey (N = 625). The results identify five distinct public profiles based on their relationship assessments,
problem recognition, and general trust in Al: the Cautious, Balanced, Uninterested, Confident, and
Enthusiastic. Notably, the Enthusiastic group—characterized by high trust and strong relationships with the
service provider—showed the strongest interest in adopting Al, highlighting their potential as key publics for
introducing new Al services in business contexts. Additionally, the article contributes to public segmentation
theory through the use of the situational theory of problem-solving and enhances the applicability of
established public relations frameworks to the evolving field of Al.
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1. Introduction

Throughout history, every civilization has experienced fear in response to new technologies. Such fear can
deeply permeate society, slowing the adoption of technological innovations (Orben, 2020). This underlying
panic stems from various factors with some scholars tracing it to psychological reactance (Contzen et al., 2021;
Feng et al., 2019). People may fear that a single change could trigger a butterfly effect, disrupting various
aspects of life. These sweeping changes can make individuals fear losing their stability and threaten their
sense of normalcy. Moreover, those who have become accustomed to using a certain technology for a long
time may feel burdened by the need to learn new systems, which often requires time, energy, and, sometimes,
financial investment. From an economic standpoint, not all users readily embrace new technologies.

Despite these concerns, the structure of capitalism in the information age drives technological innovations.
New technologies often directly correlate with business expansion opportunities. In today’s globalized and
interconnected world, developing technologies that surpass existing capabilities is ongoing. Companies or
countries that gain early access to superior technology can dominate entire economic systems, as modern
life increasingly depends on information and communication technologies. Therefore, while public resistance
to new technologies persists, entities seeking to develop and introduce innovations consistently look for
strategies to popularize their technologies and encourage active consumer adoption.

Al is no different from past innovations when it comes to stirring public anxiety. In 2023, OpenAl launched its
generative Al platforms like ChatGPT, which quickly raised alarms about machines taking over human jobs. This
emergence sparked widespread debate about job markets, industrial structures, and the broader implications
for the value of human labor (Farina & Lavazza, 2023). We can attribute these unprecedented societal concerns
about Al to various unresolved ethical issues. That is, as Al-based techniques often function as “black boxes,”
it is difficult to assess whether their algorithms have a critical bias or infringe on privacy. These built-in ethical

issues make people more skeptical of Al today than they were with earlier technologies (Mbiazi et al., 2023).

People’s subtle but growing anxieties now focus on the possibility of widespread layoffs, impacting
administrators, clerks handling routine paperwork, and, ironically, even developers due to Al's fast and
accurate programming capabilities (Constantz & Bloomberg, 2024). Given the current public perception of Al
as a threat to humanity, businesses introducing new Al-based services must be cautious to avoid potential
customer backlash. Businesses can prevent such a situation and enhance competitiveness by identifying
which groups are willing to adopt these innovations.

The diffusion of innovations theory (Rogers, 2003) emphasizes the critical role of early adopters in promoting
new technologies. This theory posits that early adopters share several key characteristics. For instance, in a
meta-analytic review, Ortt et al. (2017) found that early adopters exhibit high levels of enthusiasm toward
new technology, including innovativeness, economic motivation, opinion leadership, and a strong desire to
communicate. They tend to engage more with technology and have access to useful resources such as prior
experience, technical skills, social networks, and relevant knowledge. Businesses can leverage these factors
to identify potential pioneers who can help attract more users to the market. While the role of early adopters
in innovation diffusion is sometimes unclear (Bianchi et al., 2017) and can vary across different products or
services (Frattini et al., 2014), they play a crucial part in spreading information to non-users, aiding in their
understanding, awareness, and decision-making.
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Scholars frequently turn to the diffusion of innovations theory (Rogers, 2003) when discussing how new
technologies gain traction. The theory is particularly useful for tracking macro-level diffusion trends like the
S-curve based on how quickly different groups adopt innovation. However, the theory can overemphasize
the influence of innovators and early adopters. As previous literature suggests, individuals categorized as
innovators or early adopters make up less than 20% of the population (Ortt et al., 2017) and often come
from privileged or higher social status backgrounds. With innovative technologies now more accessible to
the general population, it becomes crucial to understand who will adopt Al services when introduced by
familiar companies.

In today’s technological ecosystem, tech companies—such as those in e-commerce, social networking
platforms, and telecommunications—actively promote their technological advancements to customers. Since
most people rely on communication technologies, they frequently encounter marketing messages from
brands they already use. This loyalty-based ecosystem helps encourage users to try new technologies (Prins
& Verhoef, 2007).

Within this context, this study identifies segments of the public who are inclined to try new Al services offered
by companies they already use. These individuals may not be early adopters or innovators with abundant
resources, but they represent a crucial public. Businesses that focus solely on targeting early adopters may
overlook the needs and preferences of more typical users. Therefore, expanding the target public to include
potential early adopters who differ from the traditional early adopter profile allows companies to reach a
broader market.

This study addresses this issue by employing a public relations perspective, focusing on the importance of
relationship quality and situational factors. In public relations, researchers often use organization-public
relationship (OPR) and problem recognition to classify and profile key publics. Applying these concepts
offers new insights into identifying traits that make certain users more likely to adopt Al. In sum, this study
applies a public relations perspective to identify the “Al-trusting public.” By examining OPR and problem
recognition, it explores how trust in the organization and situational motivation shape people’s willingness to
adopt Al-based services.

The article unfolds in five sections. First, the literature review discusses the current issues surrounding public
trust in Al and examines and presents the study’s theoretical concepts, including OPR, situational theory of
problem-solving (STOPS), and the research questions and hypotheses. Next, the methods section details the
study’s data collection process and survey items. Then, the results section follows, presenting findings from
regression and structural equation modeling (SEM) analyses. Finally, the article concludes with a discussion of
the theoretical and practical implications before offering closing remarks.

2. Literature Review
2.1. Trust Issues about Al
A prevailing distrust toward technology is undeniable. Pieters (2011) outlines the rationale behind how

individuals develop trust or a sense of reliability toward technology, observing that most new technologies,
including Al, often feel like “black boxes.” Most people find it difficult to understand how Al works because

Media and Communication ¢ 2025 ¢ Volume 13 o Article 9639 3


https://www.cogitatiopress.com

S cogitatio

its algorithms are so complex. Even experts struggle to keep up with the speed at which Al-driven algorithms
process, compute, and analyze data. Scholars and experts have voiced growing concern about Al’s invasive
impact in the workplace (e.g., Hunt, 2023; Roose, 2023).

News media outlets further diffuse and amplify these sentiments through casual reporting (e.g., Kelly, 2024)
and political commentary (Orben, 2020). Consequently, the current negative aura surrounding Al technology
can appear “extraordinary” (Battista, 2024) or “magical” (Nagy & Neff, 2024). Widespread concerns about
Al's impact on human labor resonate widely with experts and the general population, fueling the broader
trust issues people feel toward these technologies (Omrani et al., 2022). For businesses promoting Al, this
commonly shared apprehension poses significant challenges (Gerlich, 2023).

Researchers have not just observed this anxiety; they have actively explored the issues of transparency and
trust in automated Al-based systems. For instance, Langer et al. (2023) found that users showed very little
trust in low-level automated systems, and even when they introduced interventions, they made little
difference. Similarly, in the UK, a series of recent studies on Al-based virtual humans and job displacement
(Gerlich, 20244, 2024b) revealed that participants felt anxious and deeply concerned about data exploitation
and potential consequences professionally and personally. These findings underscore the importance of
transparent Al governance. In response, the Ada Lovelace Institute, a UK-based think tank, proposed
policy-based solutions to address society’s fear of Al in a recent report (Davies & Birtwistle, 2023).

Trust in technology plays a crucial role in the adoption, use, and application of new technologies. When
people hesitate to engage with unfamiliar technologies, that fear can grow stronger, even before any
firsthand experience. This article does not aim to assess whether Al will ultimately benefit society, nor does
it attempt a deep dive into the ethics of Al usage. Instead, we focus on the pressing need to address the
public’s trust issues with Al technologies in a more concrete and meaningful way.

However, trust is not a simple concept. Lankton et al. (2015) identified two main concepts: “human-like
trusting beliefs” and “system-like trusting beliefs” They further categorized these into sub-concepts:
Human-like trust beliefs entail integrity, ability, competence, and benevolence—qualities similar to those
found in dyadic human relationships; conversely, system-like trust beliefs include reliability, functionality,
and helpfulness, which focus more on operational effectiveness. Thus, when people distrust technology,
they tend to question its “human-like” traits, especially whether the technology or those who create it
actually have their best interests at heart. Mayer et al. (1995, pp. 718-719) describe this form of trust as
“the belief that the trustee will want to do good to the trustor, aside from an egocentric profit motive,’
implying expectations of the technology’s non-harmful intentions.

Following this logic, the negative tone surrounding Al today (Frank et al., 2023), amplified by media and
experts, can further deepen public suspicion toward emerging Al services. Businesses find themselves up
against this wave of skepticism, which can feel overwhelming. The difficulty in solving such a problem within
the business may stem from focusing solely on the relationship between technology and users. However,
businesses that offer Al-driven services can act as connectors or mediators, enhancing accessibility to Al
technologies by drawing on the relationships they’ve already built with customers over time. For example,
Ameen et al. (2021) found that a company’s commitment to its customer relationships plays a significant role
in how people experience Al-enabled services.
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Given this background, we suggest a new direction: Instead of only analyzing general public trust in Al, we
should identify specific user groups that are more open to adopting these services. Some people may show
interest due to particular situations, like curiosity about a new technology or a broader concern with it.
Others may trust the Al services simply because they trust the company offering them. By looking more
closely at these groups, we explore new possibilities for encouraging meaningful and responsible adoption
of Al technologies.

2.2. Identifying Al-Trusting ‘Publics’

There are several useful theoretical frameworks to understand why people adopt novel ideas and technologies.
Among them, diffusion of innovations by Rogers (2003) remains one of the most influential. Rogers introduced
a framework for identifying early adopters, those who tend to embrace innovations before others. He defined
innovation as “an idea, practice, or project that is perceived as new by an individual or other unit of adoption”
(Rogers, 2003, p. 12). His theory treats innovation as inclusive, even when no one in a particular community has
previously used it; for example, boiling water in a Peruvian village. Scholars have widely applied this framework
to understand how new technologies spread, especially as information and communication technologies have

rapidly evolved over recent decades.

Building on Rogers’ legacy, many researchers have explored what drives individuals to adopt technology
early. For example, Son and Han (2011) identified technology readiness—defined as people’s propensity to
embrace and use new technologies—as a key predictor of adoption and satisfaction. Balkrishan and Joshi
(2013) proposed the use-usage model, which considers multiple environmental factors that shape adoption,
including factors like prevalence, utility, and proactive attitudes toward technology. Mahardika et al. (2019)
examined impediments to adopting new technologies, highlighting distinctions between behavioral intention
and behavioral expectation, which vary according to individuals’ experience levels with technology.

These studies primarily focus on an individual’'s propensity or disposition toward adoption. However, the
adoption process for new technologies and innovative tech services is more dynamic; it evolves in response
to public awareness and how trustworthy people perceive the sources promoting the innovation.

Besides the diffusion of innovations theory, researchers often turn to other well-established theoretical
frameworks such as the technology acceptance model (Davis, 1989) and the unified theory of acceptance
and use of technology (Venkatesh et al., 2003). Both models elucidate utility-based factors such as ease of
use, perceived usefulness, performance expectancy, and effort expectancy. The premise of these two
theories is that users are rational decision-makers who aim to maximize benefits while minimizing the
psychological or actual costs of adoption behaviors.

2.2.1. OPR

Unlike previous efforts to identify the strategies or tactics of adopters through frameworks like the diffusion
of innovation theory, the technology acceptance model, or the unified theory of acceptance and use of
technology, this study emphasizes the significance of relational factors, a core element of public relations
research. Public relations revolves around building, maintaining, and cultivating relationships with key publics
or stakeholders to help organizations reach their goals. Reaching relationship-based goals requires a
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long-term investment in creating and nurturing relationships with the public, which becomes central to the
decision-making process (Grunig & Hunt, 1984).

Public relations strategies can facilitate the adoption of new technologies by leveraging existing relationships,
making it easier for the public to accept and engage with these innovations. However, despite the potential for
public relations to influence technology adoption, research has largely concentrated on how public relations
might innovate through technology (e.g., Panopoulos et al., 2018) rather than how it can help organizations
guide the public toward adopting new technologies.

Public relations concepts offer significant potential for helping organizations identify early adopters when
launching new tech services. Among these, the OPR measures how the public evaluates an organization’s
efforts to build and maintain relationships (e.g., Hon & Grunig, 1999; Huang, 2001a), perceived as their
assessment of their connection with the organization. In this context, OPR offers a practical advantage: it
helps managers identify favorable customers—those more likely to try new products and possibly influence
others to do the same.

Public relations research has extensively studied the antecedents and outcomes of strong OPRs. For
example, Huang (2001b) identified several strategies that advance OPR, including mediated communication,
social activities, two-way dialogue, ethical and symmetrical communication, and interpersonal interaction.
Huang also found that OPR can mediate conflict effectively, using strategies like non-confrontational
communication and third-party resolution.

Researchers have also looked at the outcomes of OPR in more detail (Cheng, 2018). For instance, Yang (2007)
found that a good OPR can positively affect an organization’s reputation. Similarly, Kazoleas and Wright (2001)
reported that a strong organization-employee relationship can improve employee morale and job satisfaction.
Hon (1997) identified 15 recurring themes from expert interviews showing how OPR can improve public
relations effectiveness, such as changing public attitudes, perceptions, and behaviors.

This body of research suggests that OPR can significantly influence how people respond to organizations.
Therefore, we can reasonably infer that individuals who feel a strong positive connection with an
organization will be more open to trying new services from that organization, even when those services
involve technologies that might face general skepticism. For example, when people trust an organization,
they are more likely to see its offerings as reliable and credible, regardless of general hesitation toward
adopting new technologies.

2.2.2. Problem Recognition of STOPS

Another public relations concept that can help identify key adopters who may become champions of new
services is the STOPS (Kim & Grunig, 2011). STOPS views members of the public as active communicators and
problem solvers in situations they perceive as problematic. When a member of the public begins to recognize
a specific issue as a “problem,” they become motivated to act. This motivation often drives communication
behaviors known as communicative actions for problem-solving.

Three key factors influence this situational motivation: problem recognition, constraint recognition, and
involvement recognition. Among these, problem recognition plays a critical role by raising individuals’
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awareness of an issue and prompting them to conceptualize it as a problem. Grunig (1997) initially defined
problem recognition as the moment when people realize that something needs attention and start thinking
about how to respond. Later, Kim and Grunig (2011) refined this idea, defining problem recognition as “one’s
perception that something is missing and that there is no immediately applicable solution to it” (p. 128).
Following this logic, without the public’s recognition of an issue as a problem, an organization's decisions
have minimal impact on the environment or its public. However, once people start framing an issue as a
problem, they are more likely to take action and get involved in solving it.

In traditional technology adoption studies, we can draw parallels between problem recognition and how
people perceive the prevalence, usefulness, or relevance of new technologies (e.g., Balkrishan & Joshi, 2013).
However, problem recognition goes a step further. It reflects how compelled people feel to take an interest
in new technology based on their recognition of a related problem. For example, if the public sees current
challenges in information technology as urgent problems, that recognition can create a stronger drive to
discover new solutions. In contrast, people who do not view tech-related issues as problems are less likely to
see value in adopting new and innovative services, such as Al-powered tools. Essentially, how people
recognize the issue can significantly shape their openness to new technologies.

3. Research Questions and Hypotheses

Given the research background and literature review, we propose two research questions and four
hypotheses. The research questions explore the profiles of individuals more or less likely to adopt new Al
services, considering their levels of general trust in Al, their relationship with the current service provider,
and their recognition of technology-related problems. The hypotheses predict relationships between
relationship metrics, levels of problem recognition, trust in Al services, and adoption intentions. The specific
research questions and hypotheses are as follows.

RQ1: Which members of the public intend to adopt new Al services based on their general trust in Al,
their relationship with the current service provider, and their recognition of technology-related
problems?

RQ2: Which members of the public express trust in new Al services, considering their general trust in
Al, their relationship with the current service provider, and their recognition of technology-related

problems?

H1: Higher levels of (a) OPR and (b) technology problem recognition (TPR) will predict stronger
intentions to adopt Al services.

H2: Higher levels of (a) OPR and (b) TPR will predict greater trust in Al services.

H3: OPR, TPR, and general trust in Al technologies will interact to influence (a) Al service adoption
intention and (b) trust in Al services.

H4: Trust in Al services will mediate the relationship between (@) OPR and Al service adoption
intention and (b) TPR and Al service adoption intention.
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4. Methods
4.1. Data

One of the major Korean telecommunications operators provided us with a secondary dataset, which Kantar
Korea, an independent online panel company, collected with informed consent from all survey participants.
In February 2023, Kantar Korea surveyed 625 South Korean respondents using 40 questions focused on
customer satisfaction with telecommunications services and Al products.

The demographics of the sample are as follows: The gender distribution was nearly equal, with 49.3% female
(n = 308) and 50.7% male (n = 317). The average age of participants was 33.2 years. Over half of the
respondents reported a monthly household income between 3 to 7 million Korean Won (approximately
USD 2,200-5,200, with an exchange rate of 1 USD = 1,400 KRW; n = 316, 50.6%). Most respondents had a
college-level education (n = 435, 73.1%) and lived in Seoul-si or Gyeonggi-do (n = 316, 49.6%).

4.2. Measures

This study measured variables based on previous research using established frameworks from OPR and STOPS
(Kim & Grunig, 2011). Respondents rated all survey items on a five-point Likert scale. All variables showed
acceptable internal validity, with Cronbach’s alpha values exceeding 0.6 and average variance extracted (AVE)
values above 0.5 (Ahmad et al., 2016). In addition, to reduce common method variance, we designed the
survey to separate predictor and outcome variables clearly and applied techniques to minimize response bias
(Eichhorn, 2014). Appendix 1 of the Supplementary File presents the full set of survey items.

We assessed OPR using four items that captured respondents’ perceptions of their relationship with their
telecommunications provider. An example item is: “I have confidence in the capabilities of Company A"
(a = 0.86, AVE = 0.78), rated on a scale from 1 = strongly disagree to 5 = strongly agree.

We measured TPR with four items that examined respondents’ awareness of technology-related issues.
For example, “I often think about the lawsuit regarding Operator X's broadband network usage fees”
(a = 0.86, AVE = 0.75). Responses ranged on a scale from 1 = strongly disagree to 5 = strongly agree.

To assess general trust toward Al technologies, we asked questions such as, “With the introduction of Al,
society is gradually transitioning into a new era. How do you view the societal changes brought about by
artificial intelligence?” The response ratings were from 1 = very negative view to 5 = very positive view.

We measured the adoption intention of Al services using six items, including: “Would you be willing to use
a service that provides messages and gifts to your loved ones on birthdays or anniversaries even after your
passing?” (a« = 0.87, AVE = 0.72; 1 = very negative; 5 = very positive).

Finally, we evaluated trust toward Al services from telecommunication operator X using seven items, including:
“If Al were to replace humans in sports (e.g., managing games and officiating), how much would you trust it?”
(a =0.83, AVE = 0.61), rated from 1 = strongly distrust to 5 = strongly trust.
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Table 1 presents the zero-order correlations among the five key variables, reporting average-to-moderate
mean values across variables, with the highest mean for OPR (M = 3.42) and the lowest for TPR (M = 2.64).

Table 1. Zero-order correlations.

Variables 1 2 & 4 5

1 OPR 1.00

2 TPR 0.04 1.00

3  General Trustin Al 0.14*** 0.13*** 1.00

4 Al Service Adoption Intention 0.14*** 0.29*** 0.29*** 1.00

5 Trust Towards Al Services 0.05 0.21*** 0.38*** 0.38*** 1.00
M 342 2.64 3.40 2.94 3.27
SD 0.81 0.93 0.88 0.86 0.68

Note: *** p < 0.01.

5. Results

We used the Stata 18 MP version for latent profile analysis (LPA), regression, and SEM analysis.

5.1.LPA

LPA uses “a categorical latent variable approach that focuses on identifying latent subpopulations based on
a certain set of variables” (Spurk et al., 2020, p. 1). This approach benefits research that seeks to identify
previously unknown groups within the population. To that end, RQ1 and RQ2 aimed to identify potential
adopters of Al services through a public relations lens. We used three latent variables to define public
segments: OPR, technological problem recognition, and general trust in Al technologies.

As Table 2 shows, the five-class model (Class 5) emerged as the optimal model. It yielded the lowest values for
key model fit indicators: Bayesian information criterion (4,078.4), sample-size adjusted Bayesian information
criterion (4,064.1), and a statistically significant Lo-Mendell-Rubin test (p = 0.00). Although the six-class
model (Class 6) had a slightly lower Akaike information criterion (3,977.1), other indicators supported Class 5
as the most suitable for creating distinctive profiles (Debus et al., 2024). Further, following Occam’s razor
principle, a long-standing scientific principle that favors simpler explanations over unnecessarily complex ones,

Table 2. LPA model comparison.

Class N Log-likelihood Free Akaike Bayesian Sample-size Lo-Mendell-

parameters  information information adjusted-Bayesian Rubin

criterion criterion information

criterion
2 625 —-2,386.367 10 4,792.734 4,837.112 4,822.83 0.000
3 625 —-2,381.806 14 4,791.611 4,853.74 4,839.46 0.002
4 625 —-2,370.384 18 4,776.767 4,856.647 4,842.36 0.000
5 625 —1,968.392 22 3,980.783 4,078.414 4,064.13 0.000
6 625 —-1,962.529 26 3,977.058 4,092.44 4,078.16 0.001
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adding more classes beyond five could overcomplicate the model and hinder meaningful interpretation of each
group'’s characteristics.

We then assigned each respondent to one of the five classes based on their highest latent class probability.
The results revealed five groups: (a) the Cautious (n = 92, 14.7%) had a moderate relationship with their service
providers (M = 2.47) and moderate recognition of technology issues (M = 3.26), but they reported low trust
in Al (M = 1.86); (b) the Balanced (n = 218, 34.8%) showed a good relationship with their service providers
(M = 3.43), moderate recognition in technological problems (M = 2.57), and a moderate level of trust in Al
systems (M = 3); (c) the Uninterested (n = 6, 1%) had low recognition of technology issues (M = 1.88), poor
relationships with providers (M = 1.12), but moderate trust in Al (M = 3); (d) the Confident (n = 259, 41.4%)
reported high trust in Al (M = 4), good relationships with providers (M = 3.45), and moderate recognition
of technology issues (M = 2.72); and (e) the Enthusiastic (n = 50, 8%) showed very high trust in Al (M = 5),
strong relationships with their providers (M = 3.74), and above-average interest in technology-related issues
(M =2.89).

We created these group names solely for interpretive convenience. They do not stereotype or oversimplify
individuals in each class. For example, we consider someone “Cautious” only in the specific context of Al
adoption or trust, not in broader terms.

See Figure 1 for a visual breakdown of these groups.

Among these groups, the Enthusiastic had the highest average scores for Al service adoption (M = 3.71) and
trust (M = 3.33). In contrast, the Uninterested group showed the lowest scores for adoption (M = 2.48) and
trust (M = 1.94). When comparing these two groups at opposite ends of the spectrum, the Uninterested
group had a younger average age (24.5 years) than the Enthusiastic group (32.6 years). Additionally, the
Enthusiastic group consisted mostly of men (70%) than women, while the Uninterested group had an equal

mOPR ®mTPR mAI General Trust

5
4
3.74
326 3.43 , , 3.45
2.89
247 2.57 4
1.86 1.88
1.12 I
The Cautious The Balanced The Uninterested The Confident The Enthusiastic

Figure 1. Profiles of OPR, TPR, and Al general trust (on a 5-Likert scale).
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gender distribution. Aside from these demographic differences, we found no significant differences in other
factors such as household income, education level, or place of residence (RQ1 and RQ2).

Table 3 presents average scores across the five public groups’ profiles—the Cautious, Balanced, Uninterested,
Confident, and Enthusiastic—based on key variables related to Al adoption.

Table 3. Mean values of variables by profiles.

Cautious Balanced Uninterested Confident Enthusiastic

OPR 3.26 3.43 1.12 3.45 3.74
TPR 247 2.57 1.88 2.72 2.89
General Trust in Al 1.86 3 3 4 5

Al Service Adoption Intention 2.48 2.87 1.94 3.12 3.37
Trust toward Al Services 2.87 3.11 248 3.47 3.71
N 92 218 6 259 50
% 14.7 34.8 1 41.4 8

5.2. Regression Analysis

We tested H1 to H3 using regression analysis to examine the relationships among the key variables. The results
show that OPR significantly increased Al service adoption intention (8 = 0.44, p < 0.01), supporting H1a.
However, OPR did not significantly influence trust in Al services (8 = 0.17, not significant), rejecting H2a.

TPR had no significant effect on service adoption or trust (H1b and H2b). However, when we excluded
interaction terms from the model, TPR showed a positive significant effect on Al service adoption (8 = 0.28,
p < 0.001) and trust in Al services (8 = 0.15, p < 0.001).

In contrast, general trust in Al consistently showed stronger effects across both outcomes, positively
influencing adoption (B = 0.41, p < 0.05) and trust in services (8 = 0.60, p < 0.01).

We also found that those with higher household incomes and younger respondents were more willing to
adopt Al services. These findings indicate that general trust in Al plays a more powerful role than situational
factors like TPR or the quality of the user-provider relationship when it comes to trusting specific Al services.
However, a strong, well-managed relationship with service providers can play a key role in motivating users
to try out new technologies.

Table 4 examines the regression results of the predictors of Al service adoption and trust in Al services.

H3 expected interaction effects among the three predictors. We found a significant interaction effect only
for Al service adoption (B = —0.44, p < 0.05). The Al adoption probability increased for individuals with lower
general trust in Al as their relationship quality with the service provider improved (see Figure 2). This finding
suggests that strong relationships with existing customers can play a crucial role in encouraging the adoption
of new technologies, even among those who are generally skeptical of Al.
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Table 4. Regression analysis results.

Al Service Adoption

Al Service Trust

OPR

TPR

General Trust in Al (Trust)
Gender (Female = 1)

Education Level (University = 1)
Household income

Age group

Duration of membership

OPR x TPR

TPR X Trust

OPR x Trust

N
Adjusted R?

0.097** 0.438**
(2.60) (2.63)
0.272%** 0.183
(7.16) (1)
0.246*** 0.411*
(6.58) (2.29)
0.033 0.033
(0.88) (0.88)
~0.043 -0.046
(~1.14) (-1.23)
0.095* 0.097**
(2.55) (2.60)
~0.080* -0.081*
(-2.12) (-2.17)
~0.06 -0.048
(-1.62) (-1.29)
-0.012
(-0.71)
0.255
(1.41)
—0.442*
(-1.97)
625 625
0.171 0.175

-0.001
(=0.02)

0.148***

(3.90)

0.352***

(9.46)

—-0.115**

(-3.07)

0.003
(0.08)

-0.007
(~0.19)

0.002
(0.07)

0.029
(0.79)

625
0.179

0.173
(1.04)

0.268
(1.47)

0.604***
(3.38)

~0.115**
(-3.07)

0.006
(0.16)

—-0.008
(-0.21)

0.002
(0.06)

0.037
(0.98)

-0.019
(-0.11)
-0.138
(~0.76)
~0.260
(-1.16)

625
0.178

Notes: Standardized beta coefficients; t statistics in parentheses; * p < 0.05, ** p < 0.01, *** p < 0.001.

4

Linear Prediction

Organization-Public Relationship (OPR)

—@— Low General Trust in Al

—@@— High General Trust in Al

Figure 2. Interaction relationship plots of regression results: Al service adoption.
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5.3.SEM

H4 proposed that trust in Al services mediates the relationship between two predictors—OPR and TPR—and
Al service adoption. Prior literature emphasized the importance of established trust in Al, suggesting the value
of testing its mediating role in this study. We included control variables such as service use duration, age, and
income levels to account for their potential influence.

The second-order SEM model (see Figure 3) showed a good fit: x2(224) = 623.059, p < 0.001, RMSEA = 0.047
[0.042,0.051], CFI =0.936, TLI =0.928, SRMR = 0.066. The results support H4a, showing that TPR indirectly
influenced Al service adoption through trust in Al services (TPR—Trust in Al Services: B =0.23, p < 0.001; Trust
in Al Services—Al Service Adoption: B = 0.46, p < 0.001). However, OPR did not significantly influence trust
or adoption in this model.

Duration

Al Service Al Service
Trust Adoption

General Al Trust

Household
Income

Age

Figure 3. SEM results. Notes: *** p < 0.001, * p < 0.05; x2(224) = 623.059, p < 0.001; RMSEA = 0.047
[0.042, 0.051]; CFl = 0.936; TLI = 0.928; SRMR = 0.066.

We also found support for H4b, as general trust in Al significantly influenced adoption intention through its
effect on trust in Al services (General Trust—Trust in Al Services: B = 0.41, p < 0.001). All these findings
suggest that trust in Al services plays a key mediating role, especially in translating problem recognition and
general trust into actual adoption behavior.

6. Discussion

The study introduced a new approach to identifying Al technology adopters by integrating public relations
concepts. The study achieved this by using LPA, regression analysis, and SEM. The results identified five public
segments’ profiles—the Cautious, Balanced, Uninterested, Confident, and Enthusiastic—based on their levels
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of OPR, recognition of technology problems, and general trust in Al. Among them, the Enthusiastic group
stood out, showing the highest levels of Al adoption intent, high trust in Al, and strong relationships with their
service providers. This finding suggests that they could serve as the key public group for businesses launching
new Al services.

The regression analysis, which tested three hypotheses, revealed that a strong relationship with the service
provider positively influenced adoption intention. However, this relationship did not significantly impact trust
in specific Al services. Demographic factors such as age and income affected adoption, while education level
did not, raising questions about how cognitive factors like education influence Al adoption. We also observed
interaction effects: Customers with low general trust in Al were more likely to adopt Al services when they had
strong relationships with providers. This finding highlights how relationship-building can drive adoption, even
among skeptical users. Strong relational ties can help organizations reduce fear around emerging technologies
and shape effective business strategies.

The SEM analysis further revealed that trust in Al services plays a mediating role. Specifically, problem
recognition and general trust in Al technologies significantly influenced Al service adoption intention
through their effects on service trust. In other words, when people recognize technology-related issues and
already trust Al in general, they are more likely to adopt Al services because they trust the service provider.

6.1. Implications for Theory and Practice

The study offers several contributions to theory and practice. First, it expands the application of public
relations theory, particularly concepts from OPR and the STOPS, to the field of technology adoption. Unlike
conventional approaches, such as the diffusion of innovations theory, which focus on innovators and early
adopters with high knowledge or income (e.g., Tran et al., 2024; Uzumcu & Acilmis, 2024), this study
highlights the importance of relational factors that apply to a broader range of customers. Communication
managers can use these insights to identify strategic publics through relationship metrics, not just
demographic or tech-savvy traits.

Second, the findings emphasize the power of long-term relationships. While new service development or
market introduction often focuses on new market segments, public relations scholarship stresses the
long-term benefits of sustained relationship management. Strong relationships can significantly increase the
adoption rate of new services, especially in markets where negative public opinion or skepticism toward Al is
prevalent. However, in challenging times such as crises, loyal customers who value their relationship with a
company can act as brand advocates, defending the service and its benefits.

Third, focusing on relational factors allows organizations to develop specific adoption strategies. For
example, public relations research on OPR has identified several ways to strengthen relationships, such as
ethical communication and two-way symmetrical communication. By combining these relationship
management strategies with effective marketing and sales efforts, businesses can enhance adoption and
increase market share. These strategies are not just for technological companies. Industries like
pharmaceuticals, dining services, and retail can also benefit. For instance, a pharmaceutical company
launching a new cosmetics line or a restaurant introducing a tech-enabled service system can improve
success by understanding and leveraging the relationships they have already built with customers. These
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relationships are especially important when entering foreign markets, where connected relationships can
facilitate the adoption of unfamiliar products or services.

6.2. Limitations and Future Directions

Despite its contributions, the study has some limitations. The most notable is its sample, which includes only
Korean participants. Although we controlled for demographic variables, the results may not generalize to other
cultures. For example, Koreans may be more open to rapid technological changes compared to consumers
in more conservative or risk-averse societies. We recommend future cross-national studies to test external
validity in diverse cultural contexts and identify early adopters.

Additionally, while the study employed methods such as LPA, ordinary least squares, and SEM, the one-time
survey design limits causal interpretations. The online survey format may also introduce self-selection bias
and representativeness issues, which could affect data quality. Therefore, future research should incorporate
diverse methods, such as computational analysis, focus groups, in-depth interviews, and experiments, to
gain a deeper understanding of how relational and situational recognition factors influence trust in services
and adoption behavior. Qualitative methods, in particular, could provide deeper insights into the
mechanisms driving these relationships.

Finally, the study relied on OPR and the STOPS. Future research could capture the full scope of relational
and situational dynamics by incorporating additional public relations concepts, such as relationship
cultivation strategies, communal vs. transactional relationships, and other STOPS variables like involvement
recognition, constraint recognition, referent criterion, and situational motivation. Understanding how people
perceive tech-related issues could further clarify how they adopt new services.

Beyond academic implications, we must acknowledge the broader social and political uncertainty surrounding
Al. Businesses and governments alike face immense pressure as they attempt to regulate and manage Al
technologies. Experts continue to debate how best to govern Al at national and international global levels (e.g.,
UN Global Compact, 2024). As Al begins to reshape market economies, geopolitical competition will increase.
For instance, China’s DeepSeek has faced allegations of copying Al technologies developed by OpenAl in the
US (e.g., Criddle & Olcott, 2025). Meanwhile, the Trump administration 2.0 has reinforced its US-centered and
market-driven strategies to maintain American dominance in the Al industry (The White House, 2025).

In this unstable and rapidly evolving context, it is more important than ever to understand how users perceive
and adopt Al services. The topic needs more active discussions about how Al will affect users and the relevant
strategies for engaging, informing, and building trust with the people who use it.

7. Conclusion

The contemporary era has entered a new phase where society and Al are co-evolving, with technological
development expanding at an unprecedented pace. For business leaders and policymakers, this
transformation presents challenges, especially in understanding how the public and stakeholders might
respond to the ongoing shifts that Al has created. Therefore, it is essential to explore various approaches to
understand how the general population adopts Al services.
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This study offers novel methods by applying public relations concepts to identify and understand potential
adopters of Al technologies. However, while the findings provide meaningful insights, the study also
acknowledges its limitations, particularly the limited scope of business sectors and nationalities, which may
affect the generalizability of the results. Nonetheless, the study highlights the research potential of various
methods for distinguishing potential adopters, contributing to more effective strategies for promoting the
adoption of new Al services.

Conflict of Interests
The authors declare no conflict of interests.

Supplementary Material
Supplementary material (appendix) for this article is available online in the format provided by the author
(unedited).

References

Ahmad, S., Zulkurnain, N. N. A., & Khairushalimi, F. I. (2016). Assessing the validity and reliability of a
measurement model in structural equation modeling (SEM). British Journal of Mathematics & Computer
Science, 15(3), 1-8. https://doi.org/10.9734/BJMCS/2016/25183

Ameen, N., Tarhini, A., Reppel, A., & Anand, A. (2021). Customer experiences in the age of artificial intelligence.
Computers in Human Behavior, 114, Article 106548. https://doi.org/10.1016/j.chb.2020.106548

Balkrishan, D. K., & Joshi, A. (2013). Technology adoption by ‘emergent’ users: The user-usage model. In
S. Tripathi & A. Joshi (Eds.), APCHI ‘13: Proceedings of the 11th Asia Pacific Conference on Computer Human
Interaction (pp. 28-38). ACM. https://doi.org/10.1145/2525194.2525209

Battista, D. (2024). The road to Al: Pathways and obstacles. Societes, 163(1), 55-72. https://doi.org/10.3917/
s0c.163.0055

Bianchi, M., Di Benedetto, A., Franzo, S., & Frattini, F. (2017). Selecting early adopters to foster the diffusion
of innovations in industrial markets: Evidence from a multiple case study. European Journal of Innovation
Management, 20(4), 620-644. https://doi.org/10.1108/EJIM-07-2016-0068

Cheng, Y. (2018). Looking back, moving forward: A review and reflection of the organization-public relationship
(OPR) research. Public Relations Review, 44(1), 120-130. https://doi.org/10.1016/j.pubrev.2017.10.003

Constantz, J., & Bloomberg. (2024, February 9). Over 4,000 workers have lost their jobs to Al since May,
outplacement firm estimates—and that’s ‘certainly undercounting. Fortune. https://fortune.com/2024/02/
08/how-many-workers-laid-off-because-of-ai

Contzen, N., Handreke, A. V., Perlaviciute, G., & Steg, L. (2021). Emotions towards a mandatory adoption
of renewable energy innovations: The role of psychological reactance and egoistic and biospheric values.
Energy Research & Social Science, 80, Article 102232. https://doi.org/10.1016/j.erss.2021.102232

Criddle, C., & Olcott, E. (2025, January 29). OpenAl says it has evidence China’s DeepSeek used its
model to train competitors. Financial Times. https://www.ft.com/content/aOdfedd1-5255-4fa%9-8ccc-
1fe01de87eab

Davies, M., & Birtwistle, M. (2023). Regulating Al in the UK. The Ada Lovelace Institute. https://www.
adalovelaceinstitute.org/report/regulating-ai-in-the-uk

Davis, F. D. (1989). Perceived usefulness, perceived ease of use, and user acceptance of information
technology. MIS Quarterly, 13(3), 319-340. https://doi.org/10.2307/249008

Debus, M. E., Ingold, P. V., Gross, C., & Bolino, M. C. (2024). Reaching the top? Profiles of impression

Media and Communication e 2025 ¢ Volume 13  Article 9639 16


https://www.cogitatiopress.com
https://doi.org/10.9734/BJMCS/2016/25183
https://doi.org/10.1016/j.chb.2020.106548
https://doi.org/10.1145/2525194.2525209
https://doi.org/10.3917/soc.163.0055
https://doi.org/10.3917/soc.163.0055
https://doi.org/10.1108/EJIM-07-2016-0068
https://doi.org/10.1016/j.pubrev.2017.10.003
https://fortune.com/2024/02/08/how-many-workers-laid-off-because-of-ai
https://fortune.com/2024/02/08/how-many-workers-laid-off-because-of-ai
https://doi.org/10.1016/j.erss.2021.102232
https://www.ft.com/content/a0dfedd1-5255-4fa9-8ccc-1fe01de87ea6
https://www.ft.com/content/a0dfedd1-5255-4fa9-8ccc-1fe01de87ea6
https://www.adalovelaceinstitute.org/report/regulating-ai-in-the-uk
https://www.adalovelaceinstitute.org/report/regulating-ai-in-the-uk
https://doi.org/10.2307/249008

S cogitatio

management and career success. Journal of Business and Psychology, 39, 1283-1301. https://doi.org/
10.1007/510869-024-09954-7

Eichhorn, B. R. (2014). Common method variance techniques. SAS Institute.

Farina, M., & Lavazza, A. (2023). ChatGPT in society: Emerging issues. Frontiers in Artificial Intelligence, 6, Article
1130913. https://doi.org/10.3389/frai.2023.1130913

Feng, W., Tu, R, Lu, T., & Zhou, Z. (2019). Understanding forced adoption of self-service technology: The
impacts of users’' psychological reactance. Behaviour & Information Technology, 38(8), 820-832. https://
doi.org/10.1080/0144929X.2018.1557745

Frank, D. A., Chrysochou, P., & Mitkidis, P. (2023). The paradox of technology: Negativity bias in consumer
adoption of innovative technologies. Psychology & Marketing, 40(3), 554-566. https://doi.org/10.1002/
mar.21740

Frattini, F., Bianchi, M., De Massis, A., & Sikimic, U. (2014). The role of early adopters in the diffusion of
new products: Differences between platform and nonplatform innovations. Journal of Product Innovation
Management, 31(3), 466-488. https://doi.org/10.1111/jpim.12108

Gerlich, M. (2023). Perceptions and acceptance of artificial intelligence: A multi-dimensional study. Social
Sciences, 12(9), Article 502. https://doi.org/10.3390/socsci12090502

Gerlich, M. (2024a). Public anxieties about Al: Implications for corporate strategy and societal impact.
Administrative Sciences, 14(11), Article 288. https://doi.org/10.3390/admsci14110288

Gerlich, M. (2024b). Societal perceptions and acceptance of virtual humans: Trust and ethics across different
contexts. Social Sciences, 13(10), Article 516. https://doi.org/10.3390/socsci13100516

Grunig, J. E. (1997). A situational theory of publics: Conceptual history, recent challenges and new research. In
D. Moss, T. MacManus, & D. Vercic¢ (Eds.), Public relations research: An international perspective (pp. 3-46).
ITB Press.

Grunig, J. E., & Hunt, T. (1984). Managing public relations. Hilt, Rinehart and Winston.

Hon, L. C. (1997). What have you done for me lately? Exploring effectiveness in public relations. Journal of
Public Relations Research, 9(1), 1-30.

Hon, L. C., & Grunig, J. E. (1999). Guidelines for measuring relationships in public relations. Institution of Public
Relations.

Huang, Y. H. (2001a). OPRA: A cross-cultural, multiple-item scale for measuring organization-public
relationships. Journal of Public Relations Research, 13(1), 61-90. https://doi.org/10.1207/51532754
XJPRR1301_4

Huang, Y. H. (2001b). Values of public relations: Effects on organization-public relationships mediating conflict
resolution. Journal of Public Relations Research, 13(4), 265-301. https://doi.org/10.1207/51532754
XJPRR1304_01

Hunt, T. (2023, May 25). Here's why Al may be extremely dangerous—Whether it's conscious or
not. Scientific American. https://www.scientificamerican.com/article/heres-why-ai-may-be-extremely-
dangerous-whether-its-conscious-or-not

Kazoleas, D., & Wright, A. (2001). Improving corporate and organizational communication: A new look at
developing and implementing the communication audit. In R. L. Heath (Ed.), Handbook of public relations
(pp. 471-478). Sage.

Kelly, M. S. (2024, May 23). Elon Musk says Al will take all our jobs. CNN. https://edition.cnn.com/2024/05/
23/tech/elon-musk-ai-your-job/index.html

Kim, J.-N., & Grunig, J. E. (2011). Problem solving and communicative action: A situational theory of problem
solving. Journal of Communication, 61(1), 120-149. https://doi.org/10.1111/j.1460-2466.2010.01529.x

Media and Communication e 2025 ¢ Volume 13  Article 9639 17


https://www.cogitatiopress.com
https://doi.org/10.1007/s10869-024-09954-7
https://doi.org/10.1007/s10869-024-09954-7
https://doi.org/10.3389/frai.2023.1130913
https://doi.org/10.1080/0144929X.2018.1557745
https://doi.org/10.1080/0144929X.2018.1557745
https://doi.org/10.1002/mar.21740
https://doi.org/10.1002/mar.21740
https://doi.org/10.1111/jpim.12108
https://doi.org/10.3390/socsci12090502
https://doi.org/10.3390/admsci14110288
https://doi.org/10.3390/socsci13100516
https://doi.org/10.1207/S1532754XJPRR1301_4
https://doi.org/10.1207/S1532754XJPRR1301_4
https://doi.org/10.1207/S1532754XJPRR1304_01
https://doi.org/10.1207/S1532754XJPRR1304_01
https://www.scientificamerican.com/article/heres-why-ai-may-be-extremely-dangerous-whether-its-conscious-or-not
https://www.scientificamerican.com/article/heres-why-ai-may-be-extremely-dangerous-whether-its-conscious-or-not
https://edition.cnn.com/2024/05/23/tech/elon-musk-ai-your-job/index.html
https://edition.cnn.com/2024/05/23/tech/elon-musk-ai-your-job/index.html
https://doi.org/10.1111/j.1460-2466.2010.01529.x

S cogitatio

Langer, M., Koénig, C. J., Back, C., & Hemsing, V. (2023). Trust in artificial intelligence: Comparing trust processes
between human and automated trustees in light of unfair bias. Journal of Business and Psychology, 38(3),
493-508. https://doi.org/10.1007/s10869-022-09829-9

Lankton, N. K., McKnight, D. H., & Tripp, J. (2015). Technology, humanness, and trust: Rethinking trust in
technology. Journal of the Association for Information Systems, 16(10), 880-918. https://doi.org/10.17705/
1jais.00411

Mahardika, H., Thomas, D., Ewing, M. T., & Japutra, A. (2019). Experience and facilitating conditions as
impediments to consumers’ new technology adoption. The International Review of Retail, Distribution and
Consumer Research, 29(1), 79-98. https://doi.org/10.1080/09593969.2018.1556181

Mayer, R. C., Davis, J. H., & Schoorman, F. D. (1995). An integrative model of organizational trust. Academy of
Management Review, 20(3), 709-734. https://doi.org/10.5465/amr.1995.9508080335

Mbiazi, D., Bhange, M., Babaei, M., Sheth, I., & Kenfack, P. J. (2023). Survey on Al ethics: A socio-technical
perspective. arXiv. https://doi.org/10.48550/arXiv.2311.17228

Nagy, P., & Neff, G. (2024). Conjuring algorithms: Understanding the tech industry as stage magicians. New
Media & Society, 26(9), 4938-4954. https://doi.org/10.1177/14614448241251789

Omrani, N., Rivieccio, G., Fiore, U., Schiavone, F., & Agreda, S. G. (2022). To trust or not to trust? An assessment
of trust in Al-based systems: Concerns, ethics and contexts. Technological Forecasting and Social Change,
181, Article 121763. https://doi.org/10.1016/j.techfore.2022.121763

Orben, A. (2020). The Sisyphean cycle of technology panics. Perspectives on Psychological Science, 15(5),
1143-1157. https://doi.org/10.1177/1745691620919372

Ortt, R., Dedehayir, O., Miralles, F., & Riverola, C. (2017). Innovators and early adopters in the diffusion
of innovations: A literature review. In E. Huizingh (Ed.), ISPIM Conference Proceedings (pp. 1-16). The
International Society for Professional Innovation Management (ISPIM).

Panopoulos, A., Theodoridis, P., & Poulis, A. (2018). Revisiting innovation adoption theory through electronic
public relations. Information Technology & People, 31(1), 21-40. https://doi.org/10.1108/ITP-05-2016-
0101

Pieters, W. (2011). Explanation and trust: What to tell the user in security and Al? Ethics and Information
Technology, 13, 53-64. https://doi.org/10.1007/s10676-010-9253-3

Prins, R., & Verhoef, P. C. (2007). Marketing communication drivers of adoption timing of a new e-service
among existing customers. Journal of Marketing, 71(2), 169-183. https://doi.org/10.1509/jmkg.71.2.169

Rogers, M. E. (2003). Diffusion of innovations (5th ed.). Free Press.

Roose, K. (2023, May 30). A.l. poses ‘risk of extinction, industry leaders warn. The New York Times. https://
www.nytimes.com/2023/05/30/technology/ai-threat-warning.htmil

Son, M., & Han, K. (2011). Beyond the technology adoption: Technology readiness effects on post-adoption
behavior. Journal of Business Research, 64(11), 1178-1182. https://doi.org/10.1016/j.jbusres.2011.06.019

Spurk, D., Hirschi, A., Wang, M., Valero, D., & Kauffeld, S. (2020). Latent profile analysis: A review and
“how to” guide of its application within vocational behavior research. Journal of Vocational Behavior, 120,
Article 103445. https://doi.org/10.1016/j.jvb.2020.103445

The White House. (2025). Removing barriers To American leadership in artificial intelligence. The White House.
https://www.whitehouse.gov/presidential-actions/2025/01/removing-barriers-to-american-leadership-
in-artificial-intelligence

Tran, T. H. U,, Lau, K. H., & Ong, C. E. (2024). Social sustainability practice innovation diffusion and
its relationship to organizational improvement: A mechanism for Vietnamese handicraft companies.
Asia Pacific Journal of Management. Advance online publication. https://doi.org/10.1007/s10490-024-
09953-5

Media and Communication ¢ 2025 ¢ Volume 13 o Article 9639 18


https://www.cogitatiopress.com
https://doi.org/10.1007/s10869-022-09829-9
https://doi.org/10.17705/1jais.00411
https://doi.org/10.17705/1jais.00411
https://doi.org/10.1080/09593969.2018.1556181
https://doi.org/10.5465/amr.1995.9508080335
https://doi.org/10.48550/arXiv.2311.17228
https://doi.org/10.1177/14614448241251789
https://doi.org/10.1016/j.techfore.2022.121763
https://doi.org/10.1177/1745691620919372
https://doi.org/10.1108/ITP-05-2016-0101
https://doi.org/10.1108/ITP-05-2016-0101
https://doi.org/10.1007/s10676-010-9253-3
https://doi.org/10.1509/jmkg.71.2.169
https://www.nytimes.com/2023/05/30/technology/ai-threat-warning.html
https://www.nytimes.com/2023/05/30/technology/ai-threat-warning.html
https://doi.org/10.1016/j.jbusres.2011.06.019
https://doi.org/10.1016/j.jvb.2020.103445
https://www.whitehouse.gov/presidential-actions/2025/01/removing-barriers-to-american-leadership-in-artificial-intelligence
https://www.whitehouse.gov/presidential-actions/2025/01/removing-barriers-to-american-leadership-in-artificial-intelligence
https://doi.org/10.1007/s10490-024-09953-5
https://doi.org/10.1007/s10490-024-09953-5

S cogitatio

UN Global Compact. (2024). Gen Al for the global goals report. https://info.unglobalcompact.org/gen-ai-for-
global-goals#form_001

Uzumcu, O., & Acilmis, H. (2024). Do innovative teachers use Al-powered tools more interactively? A study
in the context of diffusion of innovation theory. Technology, Knowledge and Learning, 29(2), 1109-1128.
https://doi.org/10.1007/s10758-023-09687-1

Venkatesh, V., Morris, M. G., Davis, G. B., & Davis, F. D. (2003). User acceptance of information technology:
Toward a unified view. MIS Quarterly, 27(3), 425-478. https://doi.org/10.2307/30036540

Yang, S.-U. (2007). An integrated model for organization—Public relational outcomes, organizational
reputation, and their antecedents. Journal of Public Relations Research, 19(2), 91-121. https://doi.org/
10.1080/10627260701290612

About the Authors

Hyelim Lee is an assistant professor of strategic communication at Korea University’s
College of Media and Communication. She earned her PhD from the University of
Oklahoma, specializing in computational public relations, integrating public relations
theories with data analytics. Her research explores data-driven approaches and Al methods
in communication strategies.

Chanyoung Jung earned a BS in mathematics in 2022 and an MS in computer engineering
and convergence engineering for intelligent drones, both at Sejong University, South Korea.
Since 2024, he has been working as a researcher employed by a data science group called
INTERX.

Nayoung Koo is currently studying computer engineering at Sejong University in Seoul,
South Korea. Her main research focus is data visualization.

Seongbum Seo is a researcher at the Data Visualization Lab at Sejong University in Seoul,
South Korea. He received his BS (2023) and MS (2025) in computer engineering from Sejong
¢ ~> == University. His research focuses on natural language processing and data visualization.

Seoul, South Korea, in 2015 and 2022, respectively. He was a postdoctoral researcher at
Sejong University and is now a postdoctoral researcher at the Korea Institute of Science and

q Sangbong Yoo received a BS and PhD in computer engineering from Sejong University,
—
Technology (KIST). His research interests include information visualization, visual analytics,
eye-gaze analysis, data quality, and dimensionality reduction.

Q §

Media and Communication ¢ 2025 ¢ Volume 13 o Article 9639 19


https://www.cogitatiopress.com
https://info.unglobalcompact.org/gen-ai-for-global-goals#form_001
https://info.unglobalcompact.org/gen-ai-for-global-goals#form_001
https://doi.org/10.1007/s10758-023-09687-1
https://doi.org/10.2307/30036540
https://doi.org/10.1080/10627260701290612
https://doi.org/10.1080/10627260701290612

S cogitatio

Hyein Hong received a BS and an MS in computer engineering from Sejong University,
Seoul, South Korea, in 2021 and 2023, respectively. She is currently a data analyst at Miridih,
South Korea. Her research interests include recommendation models, visual analytics, and
data quality.

Yun Jang received a BA from Seoul National University (2000), and a MS and PhD from
Purdue University (2002, 2007). After postdoctoral research at Centro Svizzero di Calcolo
Scientifico (CSCS) and ETH Zirich (2007-2011), he became a professor of computer
engineering at Sejong University. His research focuses on interactive visualization and

‘?h volume rendering.

Media and Communication ¢ 2025 ¢ Volume 13 o Article 9639 20


https://www.cogitatiopress.com

	1 Introduction
	2 Literature Review
	2.1 Trust Issues about AI
	2.2 Identifying AI-Trusting `Publics'
	2.2.1 OPR
	2.2.2 Problem Recognition of STOPS


	3 Research Questions and Hypotheses
	4 Methods
	4.1 Data
	4.2 Measures

	5 Results
	5.1 LPA
	5.2 Regression Analysis
	5.3 SEM

	6 Discussion
	6.1 Implications for Theory and Practice
	6.2 Limitations and Future Directions

	7 Conclusion

